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Dear Friends and Clients, 

Welcome to the very first monthly letter from Kūpono Wealth Planning. Our plan with these letters is 
straightforward: each month we’ll share what’s happening in our office, a financial topic we think is worth 
your time, and a clear-eyed look at what markets are doing. No fluff, no jargon — just honest communication, 
the way we try to do everything. 

I want to start by simply saying thank you. What has happened in the first fourteen weeks of this practice has 
genuinely humbled me. 

We opened our doors right around Halloween, and as of today, more than 130 families have joined our client 
ʻOhana. We have opened more than 500 accounts and exceeded our year-one business goals already. By any 
measure in our industry, that represents what we call “business sustainability” — achieved in roughly a third 
of a year. 

None of that happens without you. The trust you placed in us when you made the decision to join Kūpono is 
something I do not take lightly, and neither does our team. It is a privilege I think about every single day. 

The backbone of this transition has been Mariel and Mara, who have worked tirelessly to help each family 
navigate the process of moving accounts, completing paperwork, and getting settled. More than 500 accounts 
opened in 14 weeks is a remarkable logistical achievement, and they deserve enormous credit. 

I’m also excited to introduce a new member of our team: Tonya Bernhardt. Tonya comes to us with an 
impressive background as a project manager at PayPal, and she joined Kūpono as a para-planner. She has 
been integrating client data into our wealth planning and assessment system and working closely with me on 
our new portfolio management software. 

In a move that reflects exactly the kind of person she is, Tonya went out entirely on her own — without any 
prompting from us — and passed her FINRA Series 65 securities license. She is now studying for her FINRA 
Series 7, 63, and Life & Health Insurance exams to become a fully licensed advisor. Watching someone pursue 
that kind of growth out of genuine care for clients is deeply gratifying. That’s what this practice is supposed to 
be about. 

On a personal note, I fell off a ladder in my backyard last month, fractured a bone in my elbow, and ended up 
having surgery with three titanium screws placed in my forearm. Recovery is going well. 

I’ve had some time to reflect on it, and honestly, I feel fortunate. It was my left elbow, not my right. I didn’t 
land on my back or neck. And it happened in February, not December during the busiest season of our 
transition. Could have been a lot worse. 

It’s also a good reminder — for all of us — that life has a way of happening on its own schedule. Having your 
financial house in order so that the unexpected doesn’t become a crisis is exactly what we’re here to help you 
do. 

 



We want to be transparent with you about one thing: we are still learning all of the new tools and resources 
available to us as an independent practice. Some of the reports, software, or procedures we use may evolve as 
we gain experience. What will not change are our values, our dedication to your families, and the knowledge 
we bring through the door every morning. 

We have begun our full review schedule and are committed to not missing a beat in taking care of each of you. 

 

●  Mark your calendars: On March 19th at noon we are hosting our first Client Zoom of the year. 
We’ll be joined by Steven Sperry*, CFA of American Funds / Capital Group, who will share his 
perspective on the international investment outlook. There will be time for questions from both me 
and from you directly. Please contact Mariel if you need the zoom link — we hope you’ll join us. 
 
*Steven Sperry, and Capital Group/American Funds is not affiliated with or endorsed by LPL 
Financial or Kupono Wealth Planning 
 

 
The last few months have been a whirlwind. We are well ahead of where we expected to be, working hard, and 
genuinely having a lot of fun. The future looks exciting from where we sit. 

I am humble and grateful — to work alongside this team, and to do this work for all of you who’ve joined us on 
this ride. We are not going to let you down. 

 
With gratitude, 

 

 

Brandon Wallis, CFP®, CRPS® 

Kūpono Wealth Planning 

808-650-7263  •  info@kuponowealth.com  •  kuponowealth.com 

 
In the early hours of February 28th, global markets were shaken by significant geopolitical developments. The 
news was serious, the headlines were dramatic, and markets reacted quickly — as they always do when the 
world feels uncertain. 

We want to speak to you directly about what we’re seeing and, more importantly, what it means for you. 

Coordinated military strikes involving the U.S. and Israel resulted in the death of Iran’s Supreme Leader. Iran 
responded with missile strikes, escalating tensions across the region and sending a wave of uncertainty 
through global markets. A short-term risk-off response followed — pressure on equities, upward movement in 
oil prices, and a strengthening U.S. dollar resuming its traditional role as a safe-haven currency. 

None of this is surprising. Markets have always reacted this way to the opening moments of a major 
geopolitical event. The question that matters for you is not what happened — it’s what it means for your plan. 

1.  Volatility in moments like this is expected — and temporary. 

Market behavior during geopolitical crises tends to follow a familiar rhythm: a sharp reaction, a rise in 
volatility, and then a reset as investors begin pricing in the actual economic impact rather than the emotional 
one. In the immediate aftermath of serious events, markets have historically stabilized more quickly than the 
headlines suggest they will. 

 



2.  Your portfolio was built for exactly this. 

We design every financial plan with the understanding that unforeseen events — geopolitical tensions, 
economic shifts, policy changes — are not possibilities. They are certainties. Your plan incorporates 
diversification, risk management, and a long-term horizon precisely so that moments like these do not require 
you to make decisions out of fear. 

 

3.  Staying the course is not passive — it is the strategy. 

We understand the instinct to act when the news feels this serious. But the history of markets is unambiguous: 
investors who respond to headlines with portfolio changes have consistently fared worse over time than those 
who remained disciplined. Markets have absorbed wars, recessions, pandemics, and global crises — and long-
term investors have been rewarded for their patience every single time. 

4.  We are watching.  

We are monitoring developments closely and will communicate proactively if anything shifts in a way that 
warrants a conversation about your specific situation. That is our job. Yours is to stay focused on your life and 
your goals. 

 

If you have questions, concerns, or simply want to talk through what any of this means for you 
personally — please reach out. That’s what we’re here for. 

 
The April 15th tax deadline is just around the corner. Whether you’re filing in March or coming in right at the 
wire, this is a good moment to review a few moves that can save you money — for 2025 and for the year ahead. 

 
If you receive insurance through the Affordable Care Act and receive a monthly premium subsidy, 
income management matters significantly. The enhanced subsidies that were in place expired in 2025, and 
the “benefits cliff” returns in 2026. If your income exceeds 400% of the federal poverty line, you may be 
required to repay the entire subsidy — potentially a bill approaching $10,000 or more, depending on your age 
and plan. 

For a single individual, the 2026 threshold is approximately $63,840. For a couple, approximately $86,560. 
Wages, dividends, capital gains, and retirement withdrawals all count toward this limit. 

Your MAGI (Modified Adjusted Gross Income) is the relevant number here. It is not a line on your tax return 
— it equals your AGI plus certain items added back in, including non-taxable Social Security and foreign 
earned income exclusions. 

If you’re navigating this, we can model not just tax brackets but effective marginal rates that account for lost 
benefits — so you can see the full picture before making distribution or income decisions. 

 
Higher-income clients pay more for Medicare through a surcharge called IRMAA. Individuals with a 
MAGI above $109,000 and married couples above $218,000 will see additional charges for Part B and 
prescription drug coverage. At the higher end — $500,000+ for individuals, $750,000+ for couples — those 
surcharges rise substantially. 

Managing your MAGI in the year before Medicare enrollment can have a meaningful impact on what you pay. 
This is one of the reasons we look at multi-year tax planning as part of your overall income strategy.  

Along those lines, here are a few ideas and deadlines for tax season: 

1.  Traditional IRA Contributions 



If you’re eligible, you have until April 15, 2026 to make a 2025 IRA contribution. The limit is $7,000 ($8,000 
if you’re 50 or older). For 2026, that rises to $7,500 ($8,600 if 50+). A spousal IRA — for a non-working 
spouse — may also be available. If you’re self-employed, a SEP-IRA allows contributions up to $70,000 (25% 
of compensation) for 2025, and can be established as late as your tax filing deadline, including extensions. 

 

2.  HSA Contributions 

If your health plan is HSA-eligible, you can contribute up to $4,300 ($5,300 if 55+) for 2025 — and the 
deadline is April 15th. Withdrawals for eligible medical expenses are tax-free. After 65, you can also use HSA 
funds to pay Medicare premiums, and non-qualified withdrawals are simply taxed as ordinary income with no 
penalty. 

3.  Required Minimum Distributions 

RMDs begin at age 73 and increase both your AGI and MAGI. If you turned 73 in 2025, your first RMD is due 
by April 1, 2026 — but be aware that taking two RMDs in the same calendar year can push you into a higher 
bracket. We can help you sequence these thoughtfully. 

 
Beginning in the 2026 tax year, non-itemizers may deduct cash donations to eligible charities — up to 
$1,000 for single filers or $2,000 for married couples filing jointly. Only cash donations qualify; noncash 
items do not. For those in the 37% bracket, note that only 35% of the donation is deductible. 

Starting in 2027, a new tax credit allows up to $1,700 per person for donations to organizations providing 
scholarships for private or religious K–12 schools. This credit is available even if you don’t itemize. 

These rules are layered and the details matter. For advice specific to your situation, your CPA is the right 
resource — and if you’d like us to coordinate with them on your behalf, just say the word. 

 
February Market Recap: What moved and why 
 
After an upbeat start to the year, uncertainty crept into market sentiment in February — and the culprit, 
perhaps unexpectedly, was artificial intelligence. 

AI has been a powerful driver of market returns over the last two years. But in February, fears that new AI 
tools could disrupt profitable software-as-a-service models led some investors to re-evaluate long-held 
positions. The software sector saw one of its sharpest retreats, with a broad S&P index of software companies 
falling approximately 20% from recent highs. 

The concern, in plain terms: if AI can do the work that enterprise software currently charges for, what 
happens to those companies’ pricing power? It’s a fair question. But the reaction may be getting ahead of the 
reality — many of these companies just reported strong earnings, and AI is as likely to create new software 
demand as it is to eliminate it. 

Outside of tech, the picture looked quite different. Energy, industrials, materials, and consumer staples all 
generated double-digit returns year-to-date, and international markets outperformed U.S. equities 
meaningfully. 

 

Key Index Returns February % YTD % 

Dow Jones Industrial Average 0.2 1.9 

Nasdaq Composite -3.4 -2.5 

S&P 500 Index -0.9 0.5 



Russell 2000 Index 0.7 6.1 

MSCI World ex-USA † 4.7 9.6 

MSCI Emerging Markets † 5.4 14.7 

Bloomberg US Agg Total Return 1.6 1.7 

 
† In U.S. dollars.  Source: Wall Street Journal, MSCI.com, Bloomberg, MarketWatch.  MTD: Jan 30 – Feb 
27, 2026.  YTD: Dec 31, 2025 – Feb 27, 2026. 

 

OTHER ITEMS WORTH WATCHING 

Tariffs:  The Supreme Court struck down tariffs enacted under the International Emergency Economic 
Powers Act — the primary tool the administration has used since taking office. The president has other 
options available, though they are generally narrower in scope and require formal investigations or are limited 
in duration. This is a developing situation we are following closely. 

 
Private Credit:  Lending by non-bank institutions has grown rapidly in recent years, but limited 
transparency, illiquidity, and light regulation have raised questions as economic growth moderates. It is not 
an immediate concern, but it is something we are watching. 

 
We hope you found this useful. As always, if you want to talk through anything — your portfolio, a planning 
question, or simply what any of this means for your family — we are here. 
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Securities and advisory services offered through LPL Financial, a registered investment advisor. 
Member FINRA/SIPC. 

 
Content in this material is for general information only and not intended to provide specific advice or 
recommendations for any individual. All performance referenced is historical and is no guarantee of 

future results. All indices are unmanaged and may not be invested into directly. 
 

This information is not intended to be a substitute for specific individualized tax advice. We suggest that you 
discuss your specific tax issues with a qualified tax advisor. 


